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Do you know, my son, who a motorcycle
salesman is

sells motorcycles and helps people
choose the right bike for their needs.
This profession is important because
motorcycles are a fast and practical

A motorcycle salesman is someone who *_
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means of transportation used by many
people to commute to work or school,
run daily errands, and sometimes for
.deliveries or long trips

When a customer enters a motorcycle
shop, the salesman greets them warmly
and asks what type of motorcycle they
are looking for. They might need a small
motorcycle for getting around town, a
larger one for longer journeys, or a
motorcycle specifically for work. The
salesman explains the features of each
motorcycle, such as engine power, fuel
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consumption, fuel tank capacity, and
safety systems, so the customer can
.choose the right one

i A motorcycle salesman doesn't just sell
* motorcycles; they also sell helmets,
gloves, riding jackets, safety locks,
*_ mirrors, lights, tires, oils, and some
spare parts. They may also advise
4- customers on how to care for and
* maintain their motorcycle to keep it in
good condition for a long time. A
* motorcycle salesperson needs a good
* understanding of different types of
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motorcycles and how they work to
answer customers' questions and explain
how to use their features. They must also
be honest and trustworthy, treating
.everyone with respect and a smile

The salesperson always emphasizes the
importance of safety, advising customers
to wear helmets and appropriate
clothing, obey traffic laws, and avoid
speeding or driving recklessly, as safety
protects both the driver and other road
.users
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Motorcycle salespeople work in
motorcycle showrooms or specialized
stores and may collaborate with
mechanics to help customers repair
motorcycles or obtain spare parts. They
also organize the motorcycles within the
showroom and maintain cleanliness so
customers can easily view the products.

This profession helps people choose a *_

suitable and safe mode of transportation
and provides them with the necessary
protective and maintenance equipment.
Therefore, motorcycle salespeople play
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an important role in serving the
community, combining knowledge of
vehicles with excellent customer service
skills and a commitment to promoting a
.culture of safety and responsible driving
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