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clothing salesperson is

A ready-made clothing salesperson is
someone who works in a store that sells
pre-made clothes, ready to be worn
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iImmediately without needing to be
tailored. These clothes are available in
various sizes, colors, and designs to suit
.children, adults, men, and women

When a customer enters a ready-made
clothing store, the salesperson greets
them with a smile and a warm welcome,
then asks them what type of clothing
they are looking for, such as shirts,
trousers, dresses, coats, loungewear, or
formal wear. They then help the
customer choose clothes that suit them in
.terms of size, color, and style
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The ready-made clothing salesperson
knows the different sizes, such as small,
medium, and large, and explains to the
customer how to choose the right size so
they feel comfortable wearing the
clothes. They also help children and their
parents choose clothes that suit their age
.and height

The salesperson arranges the clothes *-

inside the store in a beautiful and
organized way, placing each type in its
place and organizing them by size, color,
or season, such as summer and winter
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clothes. He always makes sure the
clothes are clean and neat so they look
.attractive to customers

He also helps customers try on clothes in
the fitting rooms, answering their
questions about fabric type, washing
instructions, and how to care for the

clothes to keep them looking good for a i

Jdong time

In many ready-to-wear clothing stores,
the salesperson also sells accessories such
as belts, hats, socks, bags, and perhaps
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shoes, so the customer can buy
.everything they need in one place

After the customer selects their clothes,
the salesperson calculates the price using
a special device, issues an invoice, and
then collects payment in cash or
electronically. The clothes are then
neatly bagged before being handed to the
.customer, who is thanked for their visit

A ready-to-wear clothing salesperson
needs to be polite, kind, patient, honest,
and enjoy interacting with people. They
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should also be familiar with the latest
clothing styles and colors and be able to
offer appropriate advice to each
customer. This profession is very
important because it helps people buy
clothes easily and quickly, offering a
wide range of options to suit different
ages, tastes, and budgets. It also
contributes to meeting families’ clothing
.needs throughout the year

The ready-made clothing salesperson
plays a vital role in society. They don't
just sell clothes; they help people choose
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what suits them best, making them feel
comfortable and stylish. They are always
keen to provide excellent service that
ensures customers are happy and want
.to return to the store
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