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Do you know, my son, who a winter
clothing salesperson is? A winter
clothing salesperson is someone who

I works in a store selling clothes that help i
4. people stay warm during the winter *.

season. They make sure to provide
suitable clothing for children and adults,
S0 everyone can protect themselves from
.the cold, rain, and wind
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When a customer enters a winter
clothing store, the salesperson greets
them with a smile and then asks them
what kind of clothing they need, such as
coats, jackets, sweaters, winter pants,
hats, gloves, scarves, and thick socks.
They then help the customer choose the
right clothes in terms of size, color, and
Style

The winter clothing salesperson knows
about the types of fabrics that provide
warmth, such as wool, quilted fabrics,

and insulating materials. They also
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explain the features of each item to
customers, such as its rain resistance or
its ability to retain body heat, so they can
choose the clothes that best suit their
needs. The salesperson arranges the
clothes inside the store in a beautiful and
organized way, placing coats in one area,
sweaters in another, and organizing
them by size and color, making the
.shopping experience easy and enjoyable

They also help children and adults try on
clothes and choose the right size,
answering their questions about how to

FY VY VYV VYV

F 3
F 3
F 3
F 3
F 3
F 3
F 3
F 3
F' 3



& e - e e B B B e e B B
& &

wash and care for winter clothes to keep
.them clean, beautiful, and long-lasting

In some stores, the salesperson also sells
winter boots, umbrellas, light blankets,
wool hats, and accessories to help protect
against the cold, so the customer can find
.everything they need in one place
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purchases, the salesperson uses a device
to calculate prices and issue an invoice.
They then collect payment in cash or
electronically and place the clothes
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neatly in bags before handing them to
the customer. A winter clothing
salesperson needs to be polite, patient,
and honest, and knowledgeable about
different sizes and types of clothing
suitable for children and adults. They
should also be familiar with the latest
styles and colors to help customers
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profession is very important because it
helps people prepare for winter, protects
them from the cold, and provides them
with comfortable and warm clothing
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suitable for daily life, going to school,
.work, or going on outings

The winter clothing vendor plays a vital
role in the community. They don't just
sell clothes; they help families choose
what will keep them warm and healthy
during the cold days, providing a

i valuable service that makes shopping

.easier and more convenient for everyone
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